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Mission
Statement

Core Values

Exceptional Service

To make the Buying & Selling of Real 

Estate an enjoyable experience while 

upholding the highest standards of 

integrity in all our actions, building 

trust and long-lasting relationships 

to ensure our clients think of us 

when they think of Real Estate.

To become the standard for 
unbeatable service in real estate and 
continually add value to our services, 
for our clients and those they refer to 
us, by keeping our clients #1.

Building Relationships
To build and maintain long-term 
relationships with our clients by 
continually providing resources, 
value and friendships.

Open Communication
To always communicate with our clients 
and keep them informed throughout 
each step of the transaction. To do 
what we say we will do, sometimes 
more, never less.

Work Ethic
To always perform with confidence 
and professionalism and provide a 
passionate, ethical level of service to 
our clients in order to create a positive 
work environment. To be willing to 
work toward a common goal.

Accountability
To always be accountable for our 
actions– to our clients, the team, and 
ourselves; to complete all tasks 
agreed upon in a timely, professional 
manner. To live up to our 
standards at all times, even when 
no one is watching.

Team Work
To always work as a TEAM—to 
support clients and colleagues fully, 
while providing a level of service 
unsurpassed by any other 
individual or group of individuals.

www.signaturerealtygrp.com



Communication
- Communication via phone calls, text, 
and email in a timely fashion.

-Follow up on showings and inquiries.

- Communication with agents who 
have shown property to stay top of 
mind.

Expert Negotiators
- Our properties sell for 98.6% of list 
price and 17% more than the MLS 
average.

World Class Marketing
- Professional photography, drone, and 

listing video.

- Website and Social Media Dominance. 

- On average, our homes sell for more 
money and spend less time on the 

market than our competitors.

Education
- Superior Market Knowledge

- Full time agents who only sell Real 
Estate; this is not a second/part-time 

job.

- Our agents hold Broker, RSPS, SRS, 
CLHMS, and ABR designations

www.signaturerealtygrp.com

How We Are
Different



VS

RE/MAX Lake
of the Ozarks

The next top
4 companies

On average our homes sell 
for 17% more which 
means more money 
in your pocket

We hold 38% of the market 
share in Bagnell Dam Board of 
Realtors

Our average per agent 
sales production is over 
$7.2 million and 
24 Transactions

$721 Million
in sales 
in 2020

2359 
Transactions
in 2020

#1 in the world past 5 of 
6 years in RE/MAX small 
market

www.signaturerealtygrp.com

up 68%

up 34%

$

# #1



Everything We Do is Designed 
to Get You The Most Money 
Possible For Your Property

Determine Accurate Market Value

Tour Property as team & Provide 
Feedback

Take High Quality Photos, Drones 
and/or Videos to attract Buyers

Create a Matterport 3D Virtual Tour

Market our Database of Potential 
Buyers

Syndicate your Property to Top Visited 
Websites

Constant Communication During the 
Listing Term

Provide Agent and Team Availability 
24/7

Strategically Negotiate in YOUR Best 
Interest

Expose your Property to Other Agents 
and Members of the MLS, Follow Up 
on Feedback

Promote Your Property and Most 
Importantly... SELL YOUR PROPERTY!

www.signaturerealtygrp.com

Selling 
Your Property
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Selling 
Your Property

National
Real Estate Sites

Multiple Listings 
Service (MLS)
All our listings are entered into the 
Multiple Listings Service (MLS). This 
service, utilized most by Real Estate 
agents, gets the information and photos 
of your home into the hands of hundreds 
of agents working in our market area.

Social Media

Signature Realty Group has a full-time 
marketing coordinator to maintain a 
strong Social Media presence.
We often feature properties, videos, local 
and national Real Estate data and lake 
area news and events.

We Provide Market Exposure 
Locally and Worldwide

Selling 
Your Property

Over 90% of property buyers start their 
search online. Leaving nothing to chance 
we will feature your property, not only on 
our web page and the company site, but 
on dozens of others.



FEEDBACK FROM SHOWINGS

We actively secure valuable feedback when other agents show 
your property and in turn we share that information with you.

Showing Time is a web based
program we use to track showing
appointments and feedback.

If your property has 
been shown over 9 

times with no offers, 
a new strategy will 

be introduced.
Your agent may 
suggest a price 
change, photo 

changes, 
professional

staging, etc. Your 
agent will work with 
you to find the right 

plan.

You will receive weekly reports via email. The report includes
web activity on the listing and information about similar properties 
located within a close radius, including new listings and price 
changes.

Selling 
Your Property
Keeping You Informed ...Always!

www.signaturerealtygrp.com

Listing Activity Report
809 Sweetwater Drive, 
Lake Ozark,
Missouri, 65049

Listing ID

Address

Price

Status

Total number of appointments

Appointments in the tast 30 days

Appointments in the tast 7 days

Total number of agent previews

Total number of agent inquiries

3524542

809 Sweetwater Drive, 
Lake Ozark, MO 65049

$1,000,000

ACTIVE

9

1

0

0

0

Signature Realty Group
RE/MAX Lake of the Ozarks

573-302-2322 (Office Phone)
Info@signaturerealtygrp.com

809 Sweetwater Drive, 
Lake Ozark, MO 65049

Signature Realty Group
573-302-2322

 info@signaturerealtygrp.com

Snapshot for May 22,2019 - Mar 25,2020

Below is a report of web site activity for listing 
3524542 including a historical summary of monthly 
activity, a market activity chart, listing updates 
summary, and a detail of daily activity on the listing.

Average 
Number of
Showings 

Needed for 
An 

Accepted 
Contract in 

2020 :

9



Selling 
Your Property

www.signaturerealtygrp.com

Marketing Your Property
Using The Best Technology

Signature Realty Group focuses on high-tech 

real estate marketing techniques using the 

latest trends in 3D Home Tours, drone 

photography, 4K photography, social media 

AND traditional marketing.

Show off your home with our team’s High 

Powered Marketing Technology.

Home selling strategies in today’s market are 

dynamic and ever changing.

The integration of search, e-mail, video and 

3D tours into your marketing

plan is paramount for success.

Our team is able to provide cutting edge 

marketing strategies to successfully

sell your home, sell it in as little time as 

possible, and sell it for top dollar.

In the real estate business, technology 

requires constant adaptability and we are 

committed to providing the best of the best 

for both our buyers and sellers.

Drone Photography

4K Photography

3D Tours
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Selling 
Your Property
How Is Pricing
Determined?

Is Your Price 
On Target?

Comparative 
Market Analysis

Your agent will provide you with a 
careful analysis of the right price 
for your particular property, 
showing properties with similar 
amenities that are currently on 
the market as well as those that 
have actually sold.

Initial
Pricing Matters

A brand new listing is shown 
more and generally sells for a 
higher price than older listings. 
When a home shows more days 
on market (DOM), prospective 
buyers begin to wonder why it 
hasn’t sold.

Another important consideration 
is financing. In today’s market, 
homes must be priced accurately 
to qualify for a loan.

No Showings
15+% Overpriced

Online Activity
& Very Few Showings

11-15% Overpriced

Showings But No Offers
7-10% Overpriced

Offers
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Selling 
Your Property

Assessing the Offer
When you receive an offer on your home, your agent 
will be with you every step of the way, evaluating the 
positives and negatives of each offer.
Only after you’re comfortable with all the terms will your 
agent recommend you accept an offer.

Details, Details, Details
Your agent will take care of all the usual paperwork, 
including sale agreements, addendums, counter offers, 
etc., but also the government mandated compliance 
documentation to ensure a smooth transaction.

Selecting the right 
agent-who can 
provide
professional 
guidance-is key to 
selling
your home.
Signature Realty 
Group and RE/MAX
Lake of the Ozarks 
are the right choice.

Completing the Transaction
Once you have an accepted offer, your agent gets to 
work behind the scenes to tend to every detail.

1) Your agent will monitor the buyer’s earnest money 
deposit, the title search and the loan process.

2) During the home’s inspection period, your agent will 
review repair requests and negotiate on your behalf to 
net you as much as possible from the sale.

3) Prior to closing the transaction, your agent will review 
the closing statement to ensure it was prepared 
correctly, providing you with the expected bottom line.

Negotiating The Sale And Closing



www.signaturerealtygrp.com

Selling 
Your Property
The Power Of The 
Brand...

RE/MAX Lake of the Ozarks : $710,170,480

Nobody In The 
World Sells More 
Real Estate Than

2020 Sales 
Top 5 Companies

When you choose to work with 
Signature Realty Group, RE/MAX 
Lake of the Ozarks, you choose to 
work with one of the most 
recognizable Real Estate 
Brokerages at the Lake. RE/MAX 
Lake of the Ozarks is an 
award-winning company both 
locally and worldwide!

RE/MAX
Lake of the Ozarks

$710,170,480
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Keller Williams : $341,303,896

EXP Realty : $254170076

Berkshire Hathaway : $150,274,023

RE/MAX at the Lake : $100,499,738

*Note: This representation is based on data supplied by the Bagnell Dam and 
Lake Ozark Board of REALOTRS MLS for the period January 1,2020 to 

December 31, 2020, Neither the Board or its MLS guarantees or is in any way 
responsible for its accuracy. Data maintained by the Board or its MLS may 

not reflect all real estate activity in the market. Data pulled January 28, 2021.
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Your Home
Is Under Contract, Now What??

Home
Inspection

Depending on the offer, the home inspection usually takes 
place within 10 days of the offer’s acceptance. The inspector 
will schedule a time for the home inspection. Plan on being out 
of the home for at least 3 hours for this process.

Appraisal

The appraisal is typically done within 25 days. An appraiser will 
take pictures, measure square footage, and appraise the 
condition of the property.
From there, the appraisal results could take from 1-2 weeks to 
come in.

Appraisal
(Good or Gad)

If the appraisal comes back at the value of the purchase 
agreement, nothing further is required of the seller. But if the 
home doesn’t appraise, we are back to the negotiating table 
trying to figure out a reasonable price that works for both 
parties involved.

Start Packing
After we get over the appraisal hurdle, it is time to start 
packing and preparing for closing.
Don’t worry about the utilities right away, the buyer will have 
them transferred under their name. We do recommend v seller 
have all utilities disconnected the day day after closing.

Clear to Close

A “clear to close” means all conditions have been met, the 
buyer is completely approved and is ready to close on the sale 
of your home (98% of the time we don’t get the clear to close 
until the day before the scheduled closing date). Don’t be 
alarmed or think something is out of sorts if we do not get it 
until a day or two before closing.

Closing Day
Finally, on Closing Day, everyone involved in the sale of the 
property will need to be present and bring their driver’s license.
As a second home market and/or due to scheduling, sellers and 
buyers may choose to close by mail.  This can be coordinated if 
all parties are aware of this early in the transaction.
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Testimonials
A few words from
Signature Realty Group Clients

“I met with Derek to look for a place at the lake for my family 
and me. We spent almost all day looking for the right place. 
We found it he negotiated a better price than I could have 
expected. He set me up with a fabulous lender and home 
inspector. He answers the phone every time I’ve called him. 
I closed in December and he’s call me a couple of times to 
make sure things were going good!”

Brooks Schwartz

“We immensely enjoyed working with Danae! Not only 
was she knowledgeable, but she was also prompt & 

hard-working! I would highly recommend her and most 
certainly use her for any of our real estate needs the 

future!”

Mindy Hayes

“Honestly, between helping my brother and dad buy 
houses and me and Ken have probably bought and 

sold 10 houses, you have been BY far the best to work 
with. I wish we would have bought a huge home to 

give you a huge commission!“
Margie Chandler

“She took all the stress out of selling my property. There 
was never a time that she would not be available to talk 

or correspond with me as soon as she possibly could. 
Getting answers to my concerns and problems was 
always immediate. She is friendly, professional and 

energetic. Easy to work with. My property was listed 
and promoted immediately and professionally. If I am 
ever interested in buying or selling another property, I 

will call Jennifer!”

Kathy Blesi

“5 Stars-Marc did a great job locating a home that fit 
family and needs. In addition through the closing 

process my family had a medical situation that 
prevented our involvement. Marc picked up the slack 

and everything for us. We highly recommend him as an 
agent.”

Dennis Cooper

“We were first time homebuyers and Marc made 
experience very easy and enjoyable. He answered of our 

many questions and helped us through the entire
process. We will definitely be using Marc to buy next 

take home.”

Doug Woy

“I’ve bought and sold several properties with Derek Cooper 
as my agent. He is top notch when it comes to Lake proper-
ty and that’s what you need when you’re buying or selling at 
the lake. You have to have someone like Derek with expe-
rience and knowledge when it comes to Lake properties.”

Travis Rollins

“Danae did an excellent job of selling our condo at The 
Towers at Parkview Bay. I would give her a hearty 
recommendation to use her skills at selling real estate with 
her expertise and well connected in the area.”

Mike Weinzettel

“There are so many great things about this woman that we 
could tell you. Keri wnt out of her way to help us.
We always felt at case knowing she was working hard on 
finding us our forever home. If anyone ever ask us for a 
realtor Keri will be the only one we will send people to.”

William and Melissa Koerner

“Keri was so professional yet warm and friendly. She really 
took the time with us and listened to our wants and needs 
and found us the perfect home for us. I highly recommend 
her as your realtor!!!”

We are so sure that you’ll not only be satisfied, but actually 
delighted... We guarantee it!

If for any reason we don’t provide 100% satisfactory service, just let 
us know and we will remedy the situation as soon as possible. If 
you still are not fully satisfied, we will release you from the Listing
Agreement with an Unconditional Release with no cost or 
obligation whatsoever.

Dennis & Penny Devine



 Either party will agree to financing terms other than those offered 
 Motivating factors for any person buying, selling or leasing the property 
 Terms of any prior offers or counter offers made by any party. 

 
Designated Agent 
Acts as your specific agent, whether you are a buyer or tenant, or seller or landlord.  When the broker makes this appointment, the 
other real estate licensees in the company do not represent you. 
 
There are two exceptions with both resulting in dual agency: 

1. The agent representing you as a buyer or tenant is also the agent who listed the property you may want to buy or lease. 
2. The supervising broker of two designated agents becomes involved in the transaction. 

 
Transaction Broker 
Does not represent either party, therefore, does not advocate the interest of either party. 
 
A transaction broker is responsible for performing the following: 

 Protect the confidences of both parties 
 Exercise reasonable skill and care 
 Present all written offers in a timely manner 
 Keep the parties fully informed 
 Account for all money and property received 
 Assist the parties in complying with the terms and conditions of the contract 
 Disclose to each party of the transaction any adverse material facts known by the licensee 
 Suggest that the parties obtain expert advice. 

 
A transaction broker shall not disclose: 

 Buyer/Tenant will pay more than the purchase or lease price 
 Seller/Landlord will accept less than the asking or lease price 
 Motivating factors of the parties 
 Seller/Buyer will accept financing terms other than those offered. 

 
A transaction broker has no duty to: 

 Conduct an independent inspection of, or discover any defects in, the property for the benefit of either party 
 Conduct an independent investigation of the buyer’s financial condition. 

 
Other Agency Relationships 
Missouri law does not prohibit written agency agreements which provide for duties exceeding that of a limited agent described in this 
pamphlet. 
 
 
 

This brokerage authorizes the following relationships: 
 

  Seller’s Limited Agent 
   Landlord’s Limited Agent 
   Buyer’s Limited Agent 
   Tenant’s Limited Agent 
   Sub-Agent 
   Disclosed Dual Agent 
   Designated Agent 
   Transaction Broker 
   Other Agency Relationship 

 
 

Broker or Entity Name and Address 
   
 
 
 
 
 
 
 
Prescribed by the Missouri Real Estate Commission as of January, 2005.  This additional format prescribed October 2007. 

Buy A Farm Land & Auction Co LLC
1403 Hillcrest Dr.
Sparta, IL 62286
800-443-1998
dba: buyafarm.com

 

MISSOURI BROKER DISCLOSURE FORM 
 
 

 
This disclosure is to enable you, a prospective buyer, seller, tenant or landlord of real estate, to make an informed choice 
BEFORE working with a real estate licensee. 
 
Missouri law allows licensees to work for the interest of one or both of the parties to the transaction.  The law also allows 
the licensee to work in a neutral position.  How the licensee works depends on the type of brokerage service agreements 
involved.  Since the sale or lease of real estate can involve several licensees, it is important that you understand what 
options are available to you regarding representation and to understand the relationships among the parties to any 
transaction in which you are involved. 
 
Missouri laws require that if you want representation, you must enter into a written agreement.  This may or may not 
require you to pay a commission.  You do not need to enter into a written agreement with a transaction broker unless you 
intend to compensate this licensee.  These agreements vary and you may also want to consider an exclusive or 
nonexclusive type of relationship. 
 
If you choose not to be represented by an agent, the licensee working with you may be working for the other party to the 
transaction. 
 

CHOICES AVAILABLE TO YOU IN MISSOURI 
 
Seller’s or Landlord’s Limited Agent 
Duty to perform the terms of the written agreement made with the seller or landlord, to exercise reasonable skill and care for the 
seller or landlord, and to promote the interests of the seller or landlord with the utmost good faith, loyalty and fidelity in the sale, 
lease, or management of property. 
 
Information given by the buyer/tenant to a licensee acting as a Seller’s or Landlord’s Limited Agent will be disclosed to the 
seller/landlord. 

 
Buyer’s or Tenant’s Limited Agent 
Duty to perform the terms of the written agreement made with the buyer or tenant, to exercise reasonable skill and care for the 
buyer or tenant and to promote the interests of the buyer or tenant with the utmost good faith, loyalty and fidelity in the purchase 
or lease of property. 
 
Information given by the seller/landlord to a licensee acting as a Buyer’s or Tenant’s Limited Agent will be disclosed to the buyer/tenant. 

 
Sub-Agent  (Agent of the Agent) 
Owes the same obligations and responsibilities as the Seller’s or Landlord’s Limited Agent, or Buyer’s or Tenant’s Limited Agent. 

 
Disclosed Dual Agent 
With the written consent of all parties, represents both the seller and the buyer or the landlord and the tenant. 
 
A Disclosed Dual Agent may disclose any information to either party that the licensee gains that is material to the transaction. 
 
A dual agent may not disclose information that is considered confidential, such as: 

 Buyer/Tenant will pay more than the purchase price or lease rate 
 Seller/Landlord will accept less than the asking price or lease rate 

Missouri 
Broker 
Disclosure 
Form



 Either party will agree to financing terms other than those offered 
 Motivating factors for any person buying, selling or leasing the property 
 Terms of any prior offers or counter offers made by any party. 

 
Designated Agent 
Acts as your specific agent, whether you are a buyer or tenant, or seller or landlord.  When the broker makes this appointment, the 
other real estate licensees in the company do not represent you. 
 
There are two exceptions with both resulting in dual agency: 

1. The agent representing you as a buyer or tenant is also the agent who listed the property you may want to buy or lease. 
2. The supervising broker of two designated agents becomes involved in the transaction. 

 
Transaction Broker 
Does not represent either party, therefore, does not advocate the interest of either party. 
 
A transaction broker is responsible for performing the following: 

 Protect the confidences of both parties 
 Exercise reasonable skill and care 
 Present all written offers in a timely manner 
 Keep the parties fully informed 
 Account for all money and property received 
 Assist the parties in complying with the terms and conditions of the contract 
 Disclose to each party of the transaction any adverse material facts known by the licensee 
 Suggest that the parties obtain expert advice. 

 
A transaction broker shall not disclose: 

 Buyer/Tenant will pay more than the purchase or lease price 
 Seller/Landlord will accept less than the asking or lease price 
 Motivating factors of the parties 
 Seller/Buyer will accept financing terms other than those offered. 

 
A transaction broker has no duty to: 

 Conduct an independent inspection of, or discover any defects in, the property for the benefit of either party 
 Conduct an independent investigation of the buyer’s financial condition. 

 
Other Agency Relationships 
Missouri law does not prohibit written agency agreements which provide for duties exceeding that of a limited agent described in this 
pamphlet. 
 
 
 

This brokerage authorizes the following relationships: 
 

  Seller’s Limited Agent 
   Landlord’s Limited Agent 
   Buyer’s Limited Agent 
   Tenant’s Limited Agent 
   Sub-Agent 
   Disclosed Dual Agent 
   Designated Agent 
   Transaction Broker 
   Other Agency Relationship 

 
 

Broker or Entity Name and Address 
   
 
 
 
 
 
 
 
Prescribed by the Missouri Real Estate Commission as of January, 2005.  This additional format prescribed October 2007. 

Buy A Farm Land & Auction Co LLC
1403 Hillcrest Dr.
Sparta, IL 62286
800-443-1998
dba: buyafarm.com

 

MISSOURI BROKER DISCLOSURE FORM 
 
 

 
This disclosure is to enable you, a prospective buyer, seller, tenant or landlord of real estate, to make an informed choice 
BEFORE working with a real estate licensee. 
 
Missouri law allows licensees to work for the interest of one or both of the parties to the transaction.  The law also allows 
the licensee to work in a neutral position.  How the licensee works depends on the type of brokerage service agreements 
involved.  Since the sale or lease of real estate can involve several licensees, it is important that you understand what 
options are available to you regarding representation and to understand the relationships among the parties to any 
transaction in which you are involved. 
 
Missouri laws require that if you want representation, you must enter into a written agreement.  This may or may not 
require you to pay a commission.  You do not need to enter into a written agreement with a transaction broker unless you 
intend to compensate this licensee.  These agreements vary and you may also want to consider an exclusive or 
nonexclusive type of relationship. 
 
If you choose not to be represented by an agent, the licensee working with you may be working for the other party to the 
transaction. 
 

CHOICES AVAILABLE TO YOU IN MISSOURI 
 
Seller’s or Landlord’s Limited Agent 
Duty to perform the terms of the written agreement made with the seller or landlord, to exercise reasonable skill and care for the 
seller or landlord, and to promote the interests of the seller or landlord with the utmost good faith, loyalty and fidelity in the sale, 
lease, or management of property. 
 
Information given by the buyer/tenant to a licensee acting as a Seller’s or Landlord’s Limited Agent will be disclosed to the 
seller/landlord. 

 
Buyer’s or Tenant’s Limited Agent 
Duty to perform the terms of the written agreement made with the buyer or tenant, to exercise reasonable skill and care for the 
buyer or tenant and to promote the interests of the buyer or tenant with the utmost good faith, loyalty and fidelity in the purchase 
or lease of property. 
 
Information given by the seller/landlord to a licensee acting as a Buyer’s or Tenant’s Limited Agent will be disclosed to the buyer/tenant. 

 
Sub-Agent  (Agent of the Agent) 
Owes the same obligations and responsibilities as the Seller’s or Landlord’s Limited Agent, or Buyer’s or Tenant’s Limited Agent. 

 
Disclosed Dual Agent 
With the written consent of all parties, represents both the seller and the buyer or the landlord and the tenant. 
 
A Disclosed Dual Agent may disclose any information to either party that the licensee gains that is material to the transaction. 
 
A dual agent may not disclose information that is considered confidential, such as: 

 Buyer/Tenant will pay more than the purchase price or lease rate 
 Seller/Landlord will accept less than the asking price or lease rate 

RE/MAX Lake of the Ozarks
3525 Osage Beach Parkway
Osage Beach MO 65065



When you buy or sell property through a RE/MAX Lake of 
the Ozarks agent, a portion of that transaction will be 
donated to charity. The RE/MAX Lake of the Ozarks 
Charitable Foundation is driven by the interests and 
passions of the members of RE/MAX Lake of the Ozarks. 
The goal of its members is to make a positive and 
measurable impact on our community at the Lake of 
Ozarks. All funding for the foundation comes from 
donations and fundraising activities of the associates and 
staff of RE/MAX Lake of the Ozarks. Since founded in 2011, 
we have given over $400,000 back to our community.

Signature Realty Group 
RE/MAX Lake Of The Ozarks
3525 Osage Beach Parkway
Osage Beach, MO 65065

info@signaturerealtygrp.com
Office: 573-302-2322

www.signaturerealtygrp.com

Contact Us


